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Avery Wealth, Inc. Customer Relationship Summary 

March 1, 2024 

Item 1—Introduction 

Avery Wealth, Inc. (“Avery”) is an investment advisor registered with the Securities and Exchange Commission (“SEC”). Brokerage and 

investment advisory services and fees differ, and it is important for you to understand the differences. Free and simple sources and tools are 

available to research firms and financial professionals at Investor.gov/CRS, which also provides educational materials about broker-dealers, 

investment advisers, and investing. 

 

Item 2—Relationships and Services 

What investment services and advice can you provide me? 

Avery offers a comprehensive array of investment advisory services to you, including investment strategy consulting, asset allocation, portfolio 

management, and educational coaching services.  

 

Monitoring: Avery monitors your investments at least annually (and more frequently in turbulent markets), as part of standard service to client 

accounts. In addition, Avery may assist you in selecting third-party money managers. The third-party money manager(s) selected by you will have 

specific methodologies, trading processes and operational practices beyond the control of Avery. Accordingly, Avery will only monitor each 

third-party money manager for adherence to the stated strategy and portfolio performance.  

Investment Authority: We manage investment accounts on a discretionary basis.  A discretionary account allows us to buy and sell investments 

in your account without asking you in advance. You may limit our discretionary authority (for example, limiting the types of funds that 

can be purchased or sold for your account) by providing our firm with your restrictions and guidelines in writing. 

Limited Investment Offerings: When providing retirement plan-related consultation services, the advice and recommendations are limited to plan 

offerings. 

  

Account Minimums and Other Requirements: Avery requests a minimum relationship size of $400,000 for clients interested in receiving 

Investment Management Services, but we may waive the minimum conditions for pre-existing relationships, family members, where special 

circumstances exist, where the minimum can be reached within a reasonable time frame, or other considerations.  
 

Additional Information: Investment strategies are generally long-term in nature, depending upon the stated individual needs of the client. The 

Adviser’s general investment approach may be both conservative and long range or follow a strategy that is guided by the clie nt’s wishes. Avery 

Wealth provides advisory services for portfolios ranging from moderately aggressive to conservative, each designed to meet th e varying stated 

needs of investors. The Adviser does not generally engage in short-term investments except where an investment is sold because the purpose for 

the holding is no longer applicable.  

 

Please see our Form ADV, Part 2A brochure, specifically Items 4 and 7, or by visiting https://www.averywealth.com. 
 

Conversation Starters: Ask us the following questions--  

• “Given my financial situation, should I choose an investment advisory service? Why or why not?”  

• “How will you choose investments to recommend to me?”  

• “What is your relevant experience, including your licenses, education and other qualifications? What do these 

qualifications mean?” 

 

Item 3—Fees, Costs, Conflicts, and Standard of Conduct 

What fees will I pay? 

The annual advisory fee is charged as a percentage of assets under management. For fee purposes, accounts with the same address are generally 

aggregated into households, with some exceptions, such as families with adult children. The maximum annual advisory fee is 1.50% which is 

negotiable at a rate that is agreeable to the advisor and the client.  

The Firm’s maximum annual advisory  fee includes the cost of our core portfolio offerings and if a subadvisor is hired due to unique circumstances, 

their fees would be additional and disclosed in their own document. The joint maximum fee of our services and subadvisor services will not exceed 

2%. 

Asset-based portfolio management fees are withdrawn directly from the client's accounts with client's written authorization.  Depen ding on the 

client’s portfolio (as set forth in the investment advisory agreement), these fees are withdrawn on a quarterly basis.  Fees are paid in advance. Fees 

are based on the assets under management on the last day of the previous quarter.   

Note: An investment advisor that charges an asset-based fee, such as Avery, may have a conflict of interest with the investor with regard to the 

amount of assets invested. The more assets there are in a client’s investment account, the more the investor will pay in fees, and thus the firm may 

have an incentive to encourage the investor to increase the assets in his or her account.  

 

Description of Other Fees and Costs: Avery may also charge hourly fees for college planning, consulting services, and other individualized services.  

Specific fee information shall be described and agreed to in a separate advisory agreement.  

https://www.investor.gov/home/welcome-investor-gov-crs
https://adviserinfo.sec.gov/firm/brochure/147943
https://www.averywealth.com/
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You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any amount of mone y you make on 

your investments over time. Please make sure you understand what fees and costs you are paying.  

 

For additional information, please see our Form ADV, Part 2A brochure, specifically Items 5, or visit https://www.averywealth.com. 

 

Conversation Starters: You might ask the following question of a financial professional to start a conversation about 

the impact of fees and costs on investments:  

• “Help me understand how these fees and costs might affect my investments. If I give you $10,000 to invest, 

how much will go to fees and costs, and how much will be invested for me?” 

What are your legal obligations to me when acting as my investment adviser? How else does your firm make money and what confl icts 

of interest do you have? 

 

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of yours. At the same time, the way we 

make money creates some conflicts with your interests. You should understand and ask us about these conflicts because they ca n affect the 

investment advice we provide you. Here are some examples to help you understand what this means:  

• The Firm is compensated based on a percentage of client assets under management. As such, we have an incentive to increase 

assets in client accounts. 

• Some of our financial professionals are licensed as insurance agents. In addition to our services, your financial professiona l 

will offer you insurance products in their separate capacity as an insurance agent. The fees charged for the implementation 

of insurance products are separate from our advisory fees, where your financial professional will earn commission-based 

compensation for the implementation of an insurance product. Therefore, there is a financial incentive to recommend that 

you implement insurance through our financial professionals. 

Avery may recommend its own services and/or other professionals to implement its recommendations. Clients are advised that a confli ct of 

interest exists if Avery recommends its own services. To address these potential conflicts of interest, Avery will make full disclosure of any 

additional economic benefit the firm has received from other professionals and will amend this brochure periodically to disclosure any changes in 

those benefits. 

 
For additional information, please see our Form ADV, Part 2A brochure, specifically Item 11, or visit https://www.averywealth.com. 

Conversation Starter: Ask us the following questions--  

• “How might your conflicts of interest affect me, and how will you address them?” 

 

How do your financial professionals make money? 

 

Avery financial professionals are paid based on the amount of assets under advisement, profits of the company, and any management duties for 

assistance with accounts or retirement plans. Our financial professionals may also receive commissions when you purchase insurance products 

through them, including fixed annuities, variable annuities, life, health, accident, and long-term care insurance. 

 

Item 4—Disciplinary History 

Do you or your financial professionals have legal or disciplinary history?  

 

No, neither Avery nor its financial professionals have legal or disciplinary history. 

Visit Investor.gov/CRS for a free and simple search tool to research your financial professionals. 

Conversation Starters: You might ask the following question of a financial professional to start a conversation about 

the financial professional’s disciplinary history:  

• “As a financial professional, do you have any disciplinary history? For what type of conduct?”  

 

Item 5—Additional Information 

 

For additional information on our investment advisory services and to request a copy of the relationship summary, go to IAPD at 

https://adviserinfo.sec.gov/firm/brochure/147943.  

 

To obtain up-to-date information and request a copy of the Customer Relationship Summary, you may call: 517-783-1695. You may also find 

additional information about Avery’s investment advisory services and request a copy of this Customer Relationship Summary by visiting: 

https://www.averywealth.com.  

 

Conversation Starters: Ask us the following questions-- 

• “Who is my primary contact person? Is he or she a representative of an investment adviser or a broker-dealer?” 

• “Who can I talk to if I have concerns about how this person is treating me? 

https://adviserinfo.sec.gov/firm/brochure/147943
https://www.averywealth.com/
https://adviserinfo.sec.gov/firm/brochure/147943
https://www.averywealth.com/
https://www.investor.gov/home/welcome-investor-gov-crs
https://adviserinfo.sec.gov/firm/brochure/147943
https://www.averywealth.com/
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Avery Wealth, Inc. Customer Relationship Summary 

March 1, 2024 

 

Exhibit 1 – Material Changes 

 

In Item 2 removed account minimums related to a service we no longer offer.  

 

In Item 2, we removed our tiered fee schedule to disclose our maximum fee of 1.5%. Further, we stated that our maximum fee includes 

the cost of our core portfolio offerings and if a subadvisor is hired due to unique circumstances, their fees would be additional and 

disclosed in their own document. We also included more information on the Firm’s fee calculation schedule. The joint maximum fee of 

our services and subadvisor services will not exceed 2%. 

 

In Item 2, we updated our account minimum.  

 

In Item 3 we added information regarding our professional’s potential receipt of commissions through sale of insurance products in their 

separate capacity as insurance agents, as well as compensation based on revenue of the firm.    
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