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The following material changes were made to Waterway Wealth Management’s (“WWM”) Form CRS in February 2024: 

 

1. WWM manages investment advisory accounts on discretionary and on a non-discretionary basis. In its non-discretionary accounts, 

we do not have discretion with respect to any aspect of  your assets, except to debit for fees and you make the ultimate decision 

regarding the purchase or sale of investments. 

 

2. We serve as a limited scope ERISA 3(21) fiduciary that can advise, help and assist plan sponsors with their investment decisions 

on a non-discretionary basis.  Plans are monitored on an ongoing basis. The plan sponsor is still ultimately responsible for the 

decisions made in their plan, though using us can help the plan sponsor delegate liability by following a diligent process.  

 
3. For ERISA services, the amount paid to our firm and your financial professional generally does not vary based on the type of 

investments selected on your behalf.  The asset-based fee reduces the value of your account and will be generally deducted from 

your account.  Some investments, such as mutual funds or variable annuities, impose additional fees that will reduce the value of 

your investment over time and may include surrender charges.  Generally, the more assets you have in your advisory account, the 

more you will pay in total fees.  We therefore have an incentive to increase the assets in your account in order to increase our fees. 
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Waterway Wealth Management is registered with the Securities and Exchange Commission (SEC) as an investment adviser. Brokerage  
and investment advisory services and fees differ, and it is important for you to understand these differences. Free and simple tools are 
available to research firms and financial professionals at  https://www.investor.gov/CRS, which also provides educational materials about 
broker-dealers, investment advisers, and investing. 
 

Relationships & Services:  
 

What investment services and advice can you provide me? 
We offer financial planning and investment advisory services to retail investors. Our financial planning services involve collecting pertinent 
information about your goals and objectives.  This includes present and anticipated assets and liabilities, retirement goals, investment 
horizon, financial needs and cost of living needs.  We use these to build a custom plan for you. Financial planning services do not involve 
the active management of accounts, but instead focuses on your overall financial situation.   
 
For our investment advisory services, we offer investments in individual debt and equity securities, mutual funds, index funds, exchange-
traded funds and options. If appropriate, we also offer access to private issues that invest in real estate and other hard assets. Our investment 
advisory services are offered on a discretionary and non-discretionary basis. When you grant us discretionary authority for investment 
management services, you provide us with the authority to determine the investments to buy or sell in your account on an ongoing basis. In 
its non-discretionary accounts, we do not have discretion with respect to any aspect of your assets, except to debit for fees and you make 
the ultimate decision regarding the purchase or sale of investments. We periodically reassess and continuously monitor your investments. 
Reviews are conducted at least quarterly and consist of written/electronic statements of your holdings based on our analysis of your 
investments, cash flows, and market activity.  Additional reviews may be triggered by events such as a change in your risk tolerance, financial 
position or investment objective, change in a company or fund’s management, unusual market or economic circumstances or other 
unforeseen events. We seek to meet with you in person at least annually, with the meeting covering both financial plan and investment 
management aspects.  
 
We serve as a limited scope ERISA 3(21) fiduciary that can advise, help and assist plan sponsors with their investment decisions on a non-
discretionary basis.  Plans are monitored on an ongoing basis. The plan sponsor is still ultimately responsible for the decisions made in their 
plan, though using us can help the plan sponsor delegate liability by following a diligent process.  
 
Account Minimums and Other Requirements: We prefer an initial minimum investment amount, generally aggregating all accounts 
belonging to a set of family members, of $1,000,000.  We reserve the right to waive or lower this minimum.  You may place restrictions on 
our services or investments in writing. 
 
Additional Information: Please see Form ADV, Part 2A Brochure (Items 4 and 7) at https://adviserinfo.sec.gov/firm/brochure/164975   

 

Fees, Costs, Conflicts & Standard of Conduct:  
 

What fees will I pay? 
We offer advisory accounts through a Wrap Fee Program. For participation in our Wrap Fee Program, your fees are based on an annual 
percentage of the value of your account(s) and may be negotiated.  This fee is charged quarterly, in advance at the rate of 1/4th of the annual 
fee with the rate based on the aggregate value of all accounts belonging to a family. Asset-based fees associated with the Wrap Fee Program 
include most transaction costs and fees to a broker-dealer or bank that has custody of these assets, which can be higher than other asset-
based advisory fees. A wrap fee program simplifies how your quarterly fees are calculated regardless of the number of transactions you 
have. You may pay additional fees charged by other parties such as transaction fees, custodial fees or internal fees charged by the company 
providing the security for their investment management, marketing or administrative costs.  Additionally, you are responsible for paying 
deferred sales charges, odd-lot differentials, transfer taxes and other fees charged by the custodian. The more assets in your account, the 
more you will pay in fees, and we may, therefore, have an incentive to encourage you to increase the assets in your account.  However, at 
certain thresholds, your fee schedule may be reduced due to the increased level of assets, which may result in a lower fee rate being charged 
to your account.  
 

Conversation Starters: Given my financial situation, should I choose an investment advisory service? Why 
or why not? How will you choose investments to recommend to me? What is your relevant experience, 
including your licenses, education and other qualifications? What do these qualifications mean? 

https://www.investor.gov/CRS
https://adviserinfo.sec.gov/firm/brochure/164975
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 For Financial Planning services, we bill hourly or as a fixed rate based on the complexity of your plan.  
 
For ERISA services, the amount paid to our firm and your financial professional generally does not vary based on the type of investments 
selected on your behalf.  The asset-based fee reduces the value of your account and will be generally deducted from your account.  Some 
investments, such as mutual funds or variable annuities, impose additional fees that will reduce the value of your investment over time and 
may include surrender charges.  Generally, the more assets you have in your advisory account, the more you will pay in total fees.  We 
therefore have an incentive to increase the assets in your account in order to increase our fees. 
 
Additional Information: You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any 
amount of money you make on your investments over time. Please make sure you understand what fees and costs you are paying and 
review our Form ADV, Part 2A Brochure (Item 5) at https://adviserinfo.sec.gov/firm/brochure/164975  

 
 
 
 
 
 

What are your legal obligations to me when acting as my investment adviser?  How else does your firm make money and what 
conflicts of interest do you have? 
When we act as your investment adviser, we are required to act in your best interest as a Fiduciary, and not put our interest ahead of 
yours. At the same time, how we make money creates some conflicts with your interests. You should understand and ask us about these 
conflicts because they can affect the investment advice, we provide you. Here are examples to help you understand what this means: we 
recommended broker-dealers as your account custodian which provide us with software and other technology intended to help us manage 
and further develop our advisory practice. In light of our arrangements with those custodians, a conflict of interest exists between our interests 
and yours because we have an incentive to recommend them based on the benefits we receive. Additionally, our employees may buy, sell 
or hold in personal accounts the same securities we recommend to you.  This creates a potential conflict of interest with the possibility of our 
personnel obtaining a better price than you obtain.  
 
Additional Information:  Please see Form ADV, Part 2A Brochure at https://adviserinfo.sec.gov/firm/brochure/164975 . 

 
 
 
 

How do your professionals make money? 
Our personnel receive a salary and a discretionary bonus based on the success of the firm.   
 

Disciplinary History: 
 

Do your financial professionals have legal or disciplinary history? 
No. Visit https://Investor.gov/CRS for a free and simple search tool to research us and our financial professionals. 

 

Additional Information: 
 

For additional information about our services, please visit our website at https://www.waterwaywealth.com/ 
If you would like additional, up-to-date information or a copy of this disclosure, please call 281.363.0000 for our Texas office or 505.275.2436 
for our New Mexico office. 

Conversation Starters: As a financial professional, do you have any disciplinary history? For what type of 
conduct? 

Conversation Starter. Help me understand how these fees and costs might affect my investments. If I give 
you $1,000,000 to invest, how much will go to fees and costs, and how much will be invested for me? 

Conversation Starters: Who is my primary contact person? Is he or she a representative of an investment-
adviser or a broker-dealer? Who can I talk to if I have concerns about how this person is treating me? 

Conversation Starters: How might your conflicts of interest affect me, and how will you address them? 

https://adviserinfo.sec.gov/firm/brochure/164975
https://adviserinfo.sec.gov/firm/brochure/164975
https://investor.gov/CRS
https://www.waterwaywealth.com/

