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ITEM 1: INTRODUCTION 

RPC We alth , LLC (“RPC” or “Firm ”) is  re gis t e re d  with  t he  Se curit ie s  an d  Exch an ge  Com m is s ion  (SEC) a s  an  inve s tm en t  ad vise r. 
Broke rage  and  in ve s t m e n t  ad vis ory s e rvice s  an d  fee s  d iffe r, an d  it  is  e s s en t ia l for you  t o und e rs t and  t h e se  d iffe ren ce s . Fre e  and  
s im p le  t ools  a re  ava ilab le  t o re s e a rch  firm s  an d  our Financ ia l Profe s s ion als  a t  In ve s t or.gov/ CRS, which  a ls o p rovide s  ed ucat ion al 
m a t e ria ls  ab out  b roke r- d ea le rs , inve s tm en t  ad vise rs , an d  inve s t ing. 

ITEM 2: RELATIONSHIPS AND SERVICES 

WHAT INVESTMENT SERVICES AND ADVICE CAN YOU PROVIDE ME?  
RPC offe rs  in ve s tm en t  ad vis ory s e rvice s  t o re t a il in ve s t ors , in c lud ing d isc re t iona ry in ve s t m e n t  m an agem en t , fin anc ia l p lan ning, 
con s ult in g, an d  e s t a t e - p lann ing s up p ort  t h rough  an  un a ffilia t e d  t e chn ology p la t form . As  p a rt  of our inve s tm en t  m an age m en t  s e rvice s , 
we  e valua t e  your fin anc ia l s it ua t ion , in ve s t m e n t  ob je c t ive s , ris k t ole rance , t im e  h orizon , liq uid it y ne ed s , an d  ot he r re levan t  
c ircum s t an ce s ; de ve lop  an  ap prop ria t e  inve s t m en t  s t ra t e gy; a lloca t e  an d  re a lloca t e  a s se t s ; an d  m on it or ad vis ory accoun t s  on  an  
on going bas is . We  gen e ra lly m an age  accoun t s  on  a  d is c re t iona ry b as is , m e an in g you  au t h orize  us  in  writ in g t o s e le c t , a lloca t e  a s se t s  
t o, re p lace , or rem ove  in ve s t m e n t  s t ra t egie s , m od e l p ort folios , s e curit ie s , or una ffilia t e d  in de p en de nt  in ve s t m e n t  m an age rs  wit h out  
ob t a in in g your p rior ap p roval for e ach  t ran sac t ion . You m ay im p os e  re a s on able  writ t en  re s t ric t ion s  if we  d e t e rm in e  t he  re s t ric t ion  is  
con s is t en t  wit h  t he  ap p licab le  s t ra t e gy an d  d oe s  n ot  c rea t e  an  un d ue  ad m inis t ra t ive  or ope ra t iona l b urd en . We  m ay m an age  a s s e t s  
d ire c t ly, a lloca t e  a s s e t s  t o m od e l p ort folios  or s t ra t egie s , or re com m en d or s e lec t  un a ffilia t e d  in de p en den t  in ve s t m e nt  m an age rs  wh o 
a re  re s p on s ib le  for d ay- t o- d ay p ort folio m an agem en t  an d  t rad ing for a s s e t s  a lloca t e d  t o t he m . We  a ls o offe r op t ion al s t an d alon e  
fin an cia l p lan ning an d  con s u lt in g s e rvice s  un de r a  s e p a ra t e  agre em en t . The s e  se rvice s  m ay ad d re s s  re t ire m en t  p lann in g, t ax p lann in g, 
in ve s t m en t  p lan ning, he a lt h  care  p lann ing, e s t a t e  p lan ning ob je c t ive s , cha rit ab le  p lann ing, ca s h  flow, we alt h  t ran s fe r, and  fam ily 
legacy m a t t e rs . We  d o n ot  p rovid e  le ga l or t ax ad vice , an d  you  s h ould  con s u lt  your lega l or t ax p rofe s s ion al re ga rd ing t h ose  m a t t e rs . 
RPC d oe s  n ot  sp on s or a  wrap  fe e  p rogram  an d  d oe s  n ot  im p os e  a  s t a t e d  m in im um  fe e  or m in im um  p ort folio va lue  for s t a rt ing or 
m a in t a in ing an  in ve s t m en t  m an agem en t  re la t ion sh ip , a lt h ough  ce rt a in  in d ep en d en t  m an age rs  m ay im p ose  t h e ir own  m in im um s  or 
accoun t  re q uire m e n t s . 
 
QUESTIONS TO ASK YOUR FINANCIAL PROFESSIONAL:  

 Given  m y fin anc ia l s it ua t ion , sh ould  I ch oos e  an  in ve s tm en t  ad vis ory s e rvice ?  Wh y or wh y n ot ? 
 How will you  ch oos e  inve s tm en t s  t o re com m e nd  t o m e ?  
 Wh at  is  your re le van t  e xpe rie nce , in c lud ing your lic en se s , educa t ion , and  oth e r q ua lific a t ion s ?  Wh a t  d o t h e s e  q ualific a t ion s  m e an ? 
  

MORE INFORMATION: REFER TO OUR FIRM’S PART 2A BROCHURE, ITEMS 4 , 7 , 8 , 13, AND 16  

ITEM 3: FEES, COSTS, CONFLICTS, AND STANDARD OF CONDUCT 

WHAT FEES WILL I PAY?  
For inve s tm en t  m an age m en t  se rvice s , RPC cha rge s  an  ann ua l a s s e t - b ase d  ad vis ory fee  ca lcu la t ed  a s  a  p e rcen t age  of t h e  a s s e t s  we  
m anage  for you . Fe e s  a re  gene ra lly ch a rge d  q ua rt e rly in  ad van ce  bas e d  on  t he  m arke t  va lue  of m an age d  a s s e t s  on  t he  la s t  d ay of t he  
b illin g p e riod  an d  a re  p rora t e d  for ad d it ion s , with d rawals , or t e rm in a t ion  d uring a  b illing pe riod . Cash  will be  inc lude d  in  t he  va lue  
us e d  for b illing un le s s  we  de t e rm ine  oth e rwis e . We  m ay n egot ia t e  fe e s  on  a  c lien t - by- c lie n t  b a s is  an d  can  aggrega t e  re la t ed  
h ous eh old  accoun t s  t o d e t e rm ine  t h e  ap plicab le  ad vis ory fee . Becaus e  our fee  is  ba s e d  on  as s e t s  un de r m anage m e n t , we  h ave  an  
incen t ive  t o encourage  you t o in c re a s e  t he  am oun t  of a s s e t s  in  accoun t s  we  m an age , in c lud in g b y recom m en d in g t h a t  you  t ran s fe r, 
roll ove r, or ot he rwise  m ove  a s s e t s  t o our m anage m e n t . For as s e t s  m an age d  by una ffilia t e d  in de p en den t  m anage rs , t h e  in de p en de nt  
m anage r’s  fee  is  gene ra lly in c lud e d  in  RPC’s  advis ory fe e , a lt h ough  you  m ay incur oth e r cos t s  im p ose d  by cus t od ian s , b roke r- d ea le rs , 
p rod uc t  s p on s ors , in de p en dent  m an age rs , or othe r t h ird  pa rt ie s . Th e se  cos t s  m ay inc lude  t ran s ac t ion  ch a rge s , cus t od ia l fee s , 
re d em p t ion  fee s , re t irem en t  p lan  an d  adm in is t ra t ive  fe e s , com m is s ion s , in t e rna l p rod uc t  exp e n se s , m ut ua l fun d  or ETF e xp e n se s , 
s t ruc t ure d  n ot e  cos t s , re gula t ory fee s , or oth e r e xp en s e s . St an d alon e  fin anc ia l p lann in g and  con s u lt ing s e rvice s  a re  op t iona l, p rovide d  
un d e r a  s ep a ra t e  agre em en t , an d  ch a rge d  on  a  fixe d - fee  bas is  b a s e d  on  t he  scop e  an d  com p lexit y of t h e  en gage m e nt , rangin g from  $0  
t o $ 10 ,00 0 . You will p ay fee s  an d  cos t s  wh e t he r you m ake  or los e  m on ey on  your in ve s tm en t s . Fee s  an d  cos t s  will re d uce  an y am oun t  
of m one y you  m ake  on  your inve s t m en t s  ove r t im e . Ple a se  m ake  s ure  you  un de rs t and  wh a t  fe e s  an d  cos t s  you  a re  p ayin g. 
 
QUESTIONS TO ASK YOUR FINANCIAL PROFESSIONAL:  

 He lp  m e  un d e rs t an d  h ow t he se  fee s  an d  cos t s  m igh t  a ffe c t  m y inve s tm en t s . 
 If I give  you $ 10 ,00 0  t o in ve s t , h ow m uch  will go t o fe e s  and  cos t s , an d  h ow m uch will b e  in ve s t e d  for m e ? 
  

MORE INFORMATION REFER TO OUR FIRM’S PART 2A BROCHURE (ITEM 5) 
 
WHAT ARE YOUR LEGAL OBLIGATIONS TO ME WHEN ACTING AS MY INVESTMENT ADVISER?   HOW ELSE DOES YOUR FIRM MAKE MONEY 

AND WHAT CONFLICTS OF INTEREST DO YOU HAVE?  

https://www.investor.gov/CRS
https://www.investor.gov/CRS
https://adviserinfo.sec.gov/firm/summary/221532
https://adviserinfo.sec.gov/firm/summary/221532
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When we a ct  a s  your inves tm ent  a dvise r, we  h ave  t o ac t  in  your b e s t  in t e re s t  an d  n ot  p u t  our in t e re s t  ahe ad  of yours . At  t h e  s am e  
t im e , t h e  way we  m ake  m on ey an d  con d uc t  b us ine s s  c re a t e s  con flic t s  with  your in t e re s t s . You s h ould  un de rs t an d  an d  a sk us  ab out  
t h e se  con flic t s  be caus e  t h ey can  a ffe c t  t he  inve s tm en t  ad vice  we  p rovid e  you . Exam ple s  inc lude : we  ch a rge  a s s e t - b ase d  fe e s , which  
give s  us  an  incen t ive  t o encourage  you  t o ad d  a s s e t s  t o accoun t s  we  m anage ; we  m ay recom m en d t ha t  you  engage  us  for ad d it iona l 
com pen s a t ed  s e rvice s  or t ran s fe r, roll ove r, or othe rwis e  m ove  a s s e t s  t o our m anage m e n t ; som e  ad vis ory pe rs onn e l a re  lice n se d  
in s uran ce  agen t s  an d  m ay re ce ive  com m is s ion s , b on use s , ince n t ive s , re im b urs em en t s , or oth e r com p en s a t ion  in  conn ec t ion  wit h  
in s uran ce  p rod uc t s ; we  m ay rece ive  com p en s a t ion  from  an  un a ffilia t e d  p re c ious  m e t a ls  d ea le r if you  p urch as e  p rec ious  m e t a ls  
t h rough  t h a t  d e a le r followin g our re fe rra l; we  m ay a lloca t e  a s s e t s  t o un a ffilia t ed  in de p en den t  m an age rs  t h a t  p rovid e  b us in e s s  or 
op e ra t ion al s up p ort  t o our Firm , an d  we  m ay h ave  an  ince n t ive  t o concen t ra t e  a s s e t s  with  an  in de pe nd en t  m an age r if d oin g s o lowe rs  
t h e  fe e s  we  p ay; our pe rs onne l m ay engage  in  ou t s id e  b us ines s  ac t ivit ie s ; an d  our p e rs on ne l m ay b uy or se ll s e curit ie s  for t he ir own  
accoun t s  t h a t  a re  t he  s am e  a s  or d iffe ren t  from  s ecurit ie s  recom m en de d  t o c lien t s .  
 
QUESTIONS TO ASK YOUR FINANCIAL PROFESSIONAL:  

 How m igh t  your con flic t s  of in t e re s t  a ffe c t  m e , an d  h ow will you  ad d re s s  t h em ? 
  

MORE INFORMATION REFER TO FIRM’S PART 2A BROCHURE  (ITEM 10 , 11, 12, & 14 )  
 
HOW DO YOUR FINANCIAL PROFESSIONALS MAKE MONEY?  
Our fin anc ia l p rofe s s ion als  a re  com p en s a t e d  from  the  advis ory fee s  our Firm  rece ive s , wh ich  m ay b e  b as ed  on  t h e  a s s e t s  t h ey se rvice , 
t h e  t im e  s pen t , t h e  com plexit y of c lien t  ne e d s , an d  re ven ue  a t t rib u t ab le  t o ad vis ory s e rvice s . Th is  c rea t e s  an  in cen t ive  for fin an cia l 
p rofe s s ion als  t o re com m en d  t h a t  you  m a in t a in  or inc rea s e  as s e t s  un de r our m anage m e n t . Som e  of our financ ia l p rofe s s ion als  a re  
lic en s e d  in s urance  agen t s  an d  m ay rece ive  com m is s ion s , t ra ils , b on use s , re im b urs em en t s , gift s , m ea ls , en t e rt a in m en t , t rips , t ra in in g 
s up p ort , m a rke t in g a s s is t an ce , or ot he r com pe n s at ion  re la t ed  t o in s urance  t ran s ac t ion s . Th e se  com pen s a t ion  a rran ge m en t s  c re a t e  
con flic t s  be caus e  t h ey give  t he  fin anc ia l p rofe s s ion al a  fin an cia l ince n t ive  t o recom m e n d in suran ce  p rod uc t s  or oth e r se rvice s  t h a t  
gen e ra t e  ad d it iona l com p en s a t ion . We  s upe rvise  t h e s e  ac t ivit ie s  t h rough  our com plian ce  p rogram , Code  of Eth ic s , d is c los ure  
p rac t ice s , an d  p olic ie s  re q uiring re view an d  ap p roval of ou t s id e  b us in e s s  ac t ivit ie s . 
 
MORE INFORMATION REFER TO FIRM’S PART 2A BROCHURE (ITEM 5, 10 , 11, 12 & 14 ) 

ITEM 4 : DISCIPLINARY HISTORY 

DO YOU OR YOUR FINANCIAL PROFESSIONALS HAVE LEGAL OR DISCIPLINARY HISTORY?  
No. RPC an d  it s  m an age m en t  pe rs onn e l h ave  n o lega l or d isc ip lin a ry even t s  t h a t  a re  m a t e ria l t o  your eva lua t ion  of our advis ory 
b us in e s s  or t he  in t e grit y of our m an agem en t . Vis it  In ve s t or.gov/ CRS for a  free  an d  s im ple  s ea rch  t ool t o  re se a rch  us  and  our fin an cia l 
p rofe s s ion als . 
 
QUESTIONS TO ASK YOUR FINANCIAL PROFESSIONAL:  

 As  a  Fin anc ia l Profe s s ion al, d o you  have  an y d isc ip lin a ry h is t ory?  For wh at  t yp e  of con d uc t ? 
  

FOR MORE INFORMATION REFER TO OUR FIRM’S ADV PART 2A BROCHURE -  ITEM 9  

ADDITIONAL INFORMATION 

For ad d it iona l in form a t ion  ab out  our in ve s t m en t  advis ory s e rvice s , vis it  t he  SEC’s  we b s it e  a t  www.ad vise rin fo.s ec .gov. Our Firm ’s  
CRD/ IARD n um be r is  221532. You m ay a ls o con t ac t  us  d irec t ly for up - t o- d a t e  in form a t ion  or t o re q ue s t  a  copy of our re la t ion sh ip  
s um m ary a t  (970 ) 663- 3211 or t h rough  our we b s it e  a t  www.rp cen t e r.com . 
 
QUESTIONS TO ASK YOUR FINANCIAL PROFESSIONAL:   

 Wh o is  m y p rim ary con t ac t  pe rs on ? Is  h e  or s he  a  re p re sen t a t ive  of an  in ve s t m e n t  ad vis e r or a  b roke r- de a le r? Wh o can  I t a lk t o if I 
h ave  con ce rn s  ab out  h ow th is  p e rs on  is  t re a t in g m e ? 

 

https://adviserinfo.sec.gov/firm/summary/221532
https://adviserinfo.sec.gov/firm/summary/221532
https://adviserinfo.sec.gov/firm/summary/221532
https://adviserinfo.sec.gov/
http://www.rpcenter.com/

