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UHY Wealth Management RIA, LLC (“we”, “us” or “our”) is an investment adviser registered with the Securities and 

Exchange Commission. Brokerage and investment advisory services and fees differ and it is important for retail investors 

to understand the differences. Free and simple tools are available to research firms and financial professionals at 

Investor.gov/CRS, which also provides educational materials about broker-dealers, investment advisers and investing. 

 

What investment services and advice can you provide me? 

We provide personal investment management services to a variety of clients, including retail investors. We invest client 

assets in various investment strategies and asset classes, including, but not limited to, equities, mutual funds, exchange-

traded funds, closed-end funds, and fixed-income securities. Our advisory services are not limited to any specific security, 

instrument, product or service offered by a broker-dealer or insurance company. Typically, when providing investment 

advisory services, we have full discretion to select investments to buy and sell for a client’s account. To the extent we 

manage a client’s account on a non-discretionary basis, the client makes the ultimate decision to approve a transaction we 

recommend. Accounts are tailored to address the specific goals, objectives and constraints of each client. We consider a 

range of factors that can impact the investment management process, including time horizons, risk tolerance and liquidity 

needs. Clients may impose reasonable restrictions on investing in certain securities or industry sectors with respect to their 

accounts. We monitor client accounts as part of an ongoing process. We may impose minimum account size and annual fee 

requirements with respect to certain of our advisory services. More detailed information about our services can be found in 

our Form ADV, Part 2A brochure. 

Conversation starters: 

• Given my financial situation, should I choose an investment advisory service? Why or why not? 

• How will you choose investments to recommend to me? 

• What is your relevant experience, including your licenses, education and other qualifications? 

• What do these qualifications mean? 

 

What fees will I pay? 

We generally offer our advisory services for a fee based on a percentage of assets under management. We generally bill our 

fees quarterly, in advance, at the beginning of each calendar quarter upon the value of the account at the end of the previous 

quarter. The structure and level of our fees will vary by client based upon the services provided, complexity and other 

considerations deemed relevant by us. 

 

Our fees are exclusive of other fees and expenses applicable to client accounts, including brokerage commissions, banking 

fees, custodial fees, transaction fees and certain investment-related expenses. In addition, our fees are exclusive of the fees, 

charges and expenses of the underlying funds and products. More detailed information about fees and costs can be found in 

Item 5 of our Form ADV, Part 2A brochure. 

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will reduce any amount 

of money you make on your investments over time. Please make sure you understand what fees and costs you are paying. 

 

Conversation starters: 

• Help me understand how these fees and costs might affect my investments. If I give you $10,000 to invest, how 

much will go to fees and costs, and how much will be invested for me? 

• What are your legal obligations to me when acting as my investment adviser? 

• How else does your firm make money and what conflicts of interest do you have? 



   

 

 

When we act as your investment adviser, we have to act in your best interest and not put our interest ahead of yours. At 

the same time, the way we make money creates some conflicts with your interests. You should understand and ask us about 

these conflicts because they can affect the investment advice we provide you. Here are some examples to help you understand 

what this means. 

 

• We make money from the fees we collect from our clients. To the extent we charge an asset-based fee with respect 

to your account, we have an incentive to encourage clients to increase the amount of assets in their accounts. 

• Unless directed otherwise by a client, we generally direct clients to the institutional platform services of certain 

nationally-recognized brokers (collectively, the “Brokers”). The Brokers charge our clients commissions and other 

fees for transactions that are conducted through the client accounts established with the Brokers. In connection with 

our clients’ participation in these institutional platforms, the Brokers provide us complimentary access to 

information, software and technology that assists us in managing and administering client accounts, along with 

certain operational support services. We are not required to pay for such services and information provided by the 

Brokers and accordingly have a financial incentive to direct clients to establish accounts with the Brokers. 

• Together with our affiliates, we offer a variety of services to clients beyond investment advisory services. As further 

disclosed in our Form ADV Part 2A, as our affiliates charge fees in addition to our fees we have a financial incentive 

to recommend the services of our affiliates. Certain of our associates who are wealth advisors are registered 

representatives of an independent broker dealer and/or licensed insurance agents with our affiliated insurance 

agency, and are compensated for the sale of securities and/or insurance-related products. To the extent such 

brokerage services and/or insurance products have commissions payable to the associate, this presents a conflict of 

interest for the associate to recommend such products for additional compensation.  

• In order to maintain the independence of our accounting affiliate, UHY LLP, we do not provide investment advice 

relating to any security or other financial arrangement issued by or otherwise related to an audit client of UHY LLP. 

More detailed information about conflicts of interest can be found in our Form ADV, Part 2A brochure. 

 

Conversation starter: 

• How might your conflicts of interest affect me, and how will you address them? 

 

How do your financial professionals make money? 

Our financial professionals receive a salary and are generally entitled to receive a discretionary bonus, which takes into 

account the overall performance of the accounts they manage and their ability to grow client assets, among other factors. 

Certain of our advisors are registered representatives of a broker dealer and/or licensed insurance agents and are 

compensated for the sale of securities and/or insurance-related products. From time to time, we may receive indirect 

compensation from service providers or third-party vendors in the form of gifts, entertainment and/or gratis attendance at 

industry conferences, meetings and other similar educational events. 

 

Do you or your financial professionals have legal or disciplinary history? 

Yes. Please refer to Investor.gov/CRS for free and simple search tool to research our firm and our financial professionals. 

 

Conversation starters: 

• As a financial professional, do you have any disciplinary history? For what type of conduct? 

 

If you have any questions about the contents of this form or would like up-to-date information or a copy of Form CRS, 

please contact us at (248) 609-1610 or compliance@uhy-wealth.com. 

 

Conversation starters: 

• Who is my primary contact person? 

• Is he or she a representative of an investment adviser or a broker- dealer? 

• Who can I talk to if I have concerns about how this person is treating me? 
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